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This is the Client Relationship Summary for Capstone Capital Wealth Advisors, an SEC-Registered 

Investment Adviser.  Brokerage and Investment Advisory services and fees differ, and it is important that 

you understand those differences.   

Free and simple tools are available to you to research firms and financial professionals at 

Investor.gov/CRS, which also provides educational materials about broker-dealers, investment advisers, 

and investing. 

What investment services and advice can you provide me? 

The investment advisory services we provide include portfolio management and financial planning.   

In our portfolio management service, we continuously monitor your investments and provide advice.  If 

you hire us for financial planning services only, we do not monitor your investments. 

For clients who choose our portfolio management service, we take discretionary authority in your account, 

which allows us to buy and sell investments in your account without asking you in advance. We do not 

place trades on behalf of financial planning only clients.  

There is a minimum account size of $1 million for new clients of our portfolio management services, for 

which we allow exceptions in our sole discretion, and for which a minimum fee is associated. 

For more information, please review our disclosure brochure, which is available here. 

Ask us: Given my financial situation, should I choose an investment advisor service? Why or why not?  

How will you choose investments to recommend to me?  What is your relevant experience, including your 

licenses, education, and other qualifications? What do these qualifications mean? 

What fees will I pay? 

We charge a percentage of assets under management for portfolio management services, which is 

assessed quarterly, in arrears; there is also a minimum fee associated with this service.  You should be 

aware that the higher the value of your account, the more you will pay in fees. This means we have an 

incentive to encourage you to increase the assets in your account. However, you may also have an 

incentive to increase the assets in your account with us because the percentage we charge is reduced at 

certain levels of account size. If you hire us for financial planning services, we charge a one-time fixed fee; 

it will not include fees for implementing recommendations made. This means we have an incentive to 

recommend additional advisory services to you, for which additional fees are charged. When we select 

other advisers for you, their disclosure documents will explain the types of fees they charge for their 

services. You will also incur other fees, including management fees for sub-advisers, management fees for 

mutual funds and ETFs, custodian fees, retirement account fees, or banking fees in connection with an 

investment account and the securities in the account. 

You will pay fees and costs whether you make or lose money on your investments. Fees and costs will 

reduce the amount of money you make on your investments over time. Please make sure you understand 

what fees and costs you are paying. For more information, please review our disclosure brochure, which is 

available here. 

Ask us: Help me understand how these fees and costs might affect my investments. If I give you $10,000 to 

invest, how much will go to fees and costs, and how much will be invested for me? 

https://adviserinfo.sec.gov/firm/brochure/123764
https://adviserinfo.sec.gov/firm/brochure/123764
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What are your legal obligations to me when acting as my investment adviser?  How else does 

your firm make money and what conflicts of interest do you have? 

When we act as your investment adviser, we have to act in your best interest and not put our interest 

ahead of yours. At the same time, the way we make money creates some conflicts with your interests. You 

should understand and ask us about these conflicts because they can affect the investment advice we 

provide you. Here are some examples to help you understand what this means. 

Capstone Capital Wealth Advisors has affiliated persons who are insurance producers, which is a conflict 

in that, at times, we receive additional compensation, and, at other times, they receive additional 

compensation for providing these other services to you, which incentivizes us to recommend and provide 

these other services to you. 

Ask us: How might your conflicts of interest affect me, and how will you address them? 

For more information, please review our disclosure brochure, which is available here. 

How do your financial professionals make money? 

Our employees receive salaries for the work they perform on your behalf as well as bonuses based on firm 

and personal performance. Principals receive salaries and distributions of profit. No one at the firm – 

other than as described – is compensated based upon: the amount of client assets they service; the time 

and complexity required to meet a client’s needs; the product sold (i.e., differential compensation); product 

sales commissions; or revenue the firm earns from the financial professional’s advisory services or 

recommendations. 

Do you or your financial professionals have legal or disciplinary history? 

Yes.  Investor.gov/CRS has a free and simple search tool that allows you to research your financial 

professionals. 

Ask us: As a financial professional, do you have any disciplinary history? For what type of conduct? 

You can find more information about our investment advisory services here.   

You can also contact us at (702) 433-7588 if you have any questions or to request a copy of the 

relationship summary. 

Ask us: Who is my primary contact person? Is he or she a representative of an investment adviser or a 

broker-dealer? Who can I talk to if I have concerns about how this person is treating me? 

https://adviserinfo.sec.gov/firm/brochure/123764
https://adviserinfo.sec.gov/firm/brochure/123764
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Summary of Changes 

In previous versions of this document, the following sections read in pertinent part as follows: 

What investment services and advice can you provide me? 

The investment advisory services we provide include portfolio management, financial planning, and the 

selection of other advisers.   

In our portfolio management service, we will continuously monitor your investments and provide advice.  

If you hire us for financial planning services only, we do not monitor your investments. When we select 

other advisers for you, their disclosure documents will explain whether they provide continuous 

monitoring of your investments. 

For clients who choose our portfolio management service, we take discretionary authority in your account, 

which allows us to buy and sell investments in your account without asking you in advance. When we 

select other advisers for you, their disclosure documents will explain the type of discretion that they take 

in your account. We do not place trades on behalf of financial planning only clients.  

Our minimum account size for new clients is $500,000, although we may allow exceptions in certain 

cases. […] 

What fees will I pay? 

We charge a percentage of assets under management for portfolio management services. These fees are 

assessed on a quarterly basis, in arrears.  You should be aware that the higher the value of your account, 

the more you will pay in fees. This means we have an incentive to encourage you to increase the assets in 

your account. However, you may also have an incentive to increase the assets in your account with us 

because the percentage we charge is reduced at certain levels of account size. If you hire us only for 

financial planning services, we charge either an hourly or fixed fee. When you pay us only an hourly or 

fixed fee, it will not include fees for implementing recommendations made. […] 

 

How do your financial professionals make money? 

Our employees receive salaries or hourly wages for the work they perform on your behalf as well as 

bonuses based on firm profitability. Associate advisors receive compensation based on the amount of 

client assets they service. Principals receive salaries and distributions of profit. No one at the firm – other 

than as described – is compensated based upon: the amount of client assets they service; the time and 

complexity required to meet a client’s needs; the product sold (i.e., differential compensation); product 

sales commissions; or revenue the firm earns from the financial professional’s advisory services or 

recommendations. 

Do you or your financial professionals have legal or disciplinary history? 

No; however, Investor.gov/CRS has a free and simple search tool that allows you to research your 

financial professionals. 

The language was revised to read in pertinent part as follows: 

What investment services and advice can you provide me? 

The investment advisory services we provide include portfolio management and financial planning.   
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In our portfolio management service, we continuously monitor your investments and provide advice.  If 

you hire us for financial planning services only, we do not monitor your investments. 

For clients who choose our portfolio management service, we take discretionary authority in your account, 

which allows us to buy and sell investments in your account without asking you in advance. We do not 

place trades on behalf of financial planning only clients.  

There is a minimum account size of $1 million for new clients of our portfolio management services, for 

which we allow exceptions in our sole discretion, and for which a minimum fee is associated. 

What fees will I pay? 

We charge a percentage of assets under management for portfolio management services, which is 

assessed quarterly, in arrears; there is also a minimum fee associated with this service.  You should be 

aware that the higher the value of your account, the more you will pay in fees. This means we have an 

incentive to encourage you to increase the assets in your account. However, you may also have an 

incentive to increase the assets in your account with us because the percentage we charge is reduced at 

certain levels of account size. If you hire us for financial planning services, we charge a one-time fixed fee; 

it will not include fees for implementing recommendations made. […] 

How do your financial professionals make money? 

Our employees receive salaries for the work they perform on your behalf as well as bonuses based on firm 

and personal performance. Principals receive salaries and distributions of profit. No one at the firm – 

other than as described – is compensated based upon: the amount of client assets they service; the time 

and complexity required to meet a client’s needs; the product sold (i.e., differential compensation); product 

sales commissions; or revenue the firm earns from the financial professional’s advisory services or 

recommendations. 

Do you or your financial professionals have legal or disciplinary history? 

Yes.  Investor.gov/CRS has a free and simple search tool that allows you to research your financial 

professionals. 
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This brochure provides information about the qualifications and business practices of 
Capstone Capital Wealth Advisors. If you have any questions about the contents of this 
brochure, please contact us at 702-433-7588 or service@capstonecap.com. The 
information in this brochure has not been approved or verified by the United States 
Securities and Exchange Commission or by any state securities authority. Registration 
with the SEC or with any state securities authority does not imply a certain level of skill 
or training. 
 

Additional information about Capstone Capital Wealth Advisors is also available on 
the SEC’s website at www.adviserinfo.sec.gov. You can search this site by a unique 
identifying number, known as a CRD number. Our firm's CRD number is 123764. 

mailto:service@capstonecap.com
http://www.capstonecap.com/
mailto:service@capstonecap.com
http://www.adviserinfo.sec.gov/
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Item 2 - Material Changes 

Annual Update  

The Material Changes section of this brochure will be updated annually when material 
changes occur from the previous release of the Firm Brochure. 
 

Material Changes since the Last Update 

Since the Firm’s last ADV annual update amendment dated March 16, 2023, the Firm 
had the following changes: 
 

• Items 4 and 5 – updated to include changes to service offerings as well as the 
fees associated with those service offerings. 

• Items 10 and 13 – updated to remove reference to an IAR that is no longer with 
Capstone Capital Wealth Advisors. 

• Item 12 – updated to remove all references to TD Ameritrade because of the 
merger between TD Ameritrade and Schwab. Client accounts that were 
previously held at TD Ameritrade transferred to Schwab in September 2023.  

• Item 17 – updated to reflect the change in policy that Capstone Capital Wealth 
Advisors no longer votes client proxies. 

 

Full Brochure Available 

Whenever you would like to receive a complete copy of our Firm Brochure, please 
contact us at 702-433-7588 or by email at service@capstonecap.com. 

mailto:service@capstonecap.com
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Item 4 - Advisory Business 

Capstone Capital Wealth Advisors is an SEC registered investment adviser with its 
principal place of business located in Nevada. Capstone Capital began conducting 
business in 2002.  
 
Capstone Capital Wealth Advisors is owned by Leavitt Holdings LLC and Dawson 
Holdings LLC. Ronald Leavitt and Adam Dawson are each the sole managing members 
of their respective holding companies. 
 
As of December 31, 2023, Capstone Capital Wealth Advisors had $321,304,384 in 
discretionary assets under management. 
 
Our firm provides continuous advice to clients regarding the investment of their funds, 
and we tailor our advice to clients’ individual needs through personal discussions that 
establish their goals and objectives based on their particular circumstances, which we 
use to create and manage their portfolio. As appropriate, we also review and discuss 
clients’ prior investment history, family composition, and background. 
 
We manage clients’ advisory accounts on a discretionary basis. Discretionary services 
allow Capstone Capital Wealth Advisors to enter trades in clients’ accounts on their 
behalf without prior approval. Account supervision is guided by the client's stated 
objectives (i.e., maximum capital appreciation, growth, income, or growth and income), 
as well as tax considerations. 
 
Clients may impose reasonable restrictions on investing in certain securities, types of 
securities, or industry sectors. 
 
Our investment recommendations are not limited to any specific product or service 
and will generally include advice regarding the following securities: 

 

• Exchange-listed securities 

• Corporate debt securities (other than commercial paper) 

• Commercial paper 

• Certificates of deposit 

• Municipal securities 

• Mutual fund shares 

• United States governmental securities 

• Exchange-traded fund shares 

Because some types of investments involve certain additional degrees of risk, they will 
only be implemented/recommended when consistent with the client's stated investment 
objectives, tolerance for risk, liquidity, and suitability. 
 
Retirement Rollovers-No Obligation/Conflict of Interest:  
Capstone Capital Wealth Advisors is deemed to be a fiduciary to advisory clients that 
are employees of benefit plans or individual retirement accounts (IRAs) pursuant to the 



5 

 

 

Employee Retirement Income and Securities Act (“ERISA”). As such, our firm is subject 
to specific duties and obligations under ERISA and the Internal Revenue Code that 
include among other things, restrictions concerning certain forms of compensation. The 
way we make money creates some conflicts with your interests, so we operate under a 
special rule that requires us to act in your best interests and not put our interests ahead 
of yours. To avoid engaging in prohibited transactions, Capstone Capital Wealth 
Advisors may only charge fees for investment advice about products for which our firm 
and/or our related persons do not receive fees other than Capstone Capital Wealth 
Advisor's advisory fees. 
 
While Capstone Capital Wealth Advisors may receive increased compensation as a 
result of a rollover recommendation, the firm will only make these recommendations in 
the best interest of the client taking into account such various factors as: i.) the 
investment options available in the plan versus the investment options available in an 
IRA, ii.) fees and expenses in the plan versus the fees and expenses in an IRA, iii.) the 
services and responsiveness of the plan’s investment professionals versus those of 
Capstone Capital Wealth Advisors, iv.) required minimum distributions and age 
considerations, and v.) employer stock tax consequences, if any. No client is under any 
obligation to roll over plan assets to an IRA managed by Capstone Capital Wealth 
Advisors. 
 
There are legacy clients of Capstone Capital Wealth Advisors who receive services with 
differing fees under engagements that we no longer offer.  Capstone Capital Wealth 
Advisors offers the following services to clients: 
 

INVESTMENT MANAGEMENT 

Capstone Capital Wealth Advisors provides ongoing investment management services 
to clients, and in so doing, we initially review clients’ existing investment portfolios and 
other data to provide investment recommendations and advice consistent with each 
client’s stated financial objectives. Capstone Capital Wealth Advisors takes discretionary 
authority in clients’ accounts to invest their assets according to their stated investment 
objectives, risk tolerance, investment time horizon, and any restrictions that they might 
place on their accounts. 

 
Clients understand that Capstone Capital Wealth Advisors will have no responsibility for 
decisions made by clients that are independent from our advice, and that we will not be 
responsible for assets not designated for our management or for the diversification of all 
the client’s assets.  
 

FINANCIAL PLANNING 

Capstone Capital Wealth Advisors provides clients financial planning services that, 
depending on the client’s needs, may focus on, but are not limited to, the following areas: 
goal setting, retirement planning, business succession and exit planning, insurance 
analysis and risk management, charitable giving, legacy planning, tax planning, and 
investment planning.  
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Clients understand that the responsibility for financial decision are theirs alone, and that 
they are under no obligation to follow, either wholly or partially, any recommendations or 
suggestions provided by Capstone Capital Wealth Advisors. 
 
None of the foregoing services include the practice of law or accounting services. 
 

WRAP FEE PROGRAM  

Capstone Capital Wealth Advisors does not offer wrap fee programs. 
 

Item 5 - Fees and Compensation 

There are legacy clients of Capstone Capital Wealth Advisors who receive services with 
differing fees under engagements that we no longer offer.  Capstone Capital Wealth 
Advisors charges fees to clients for its services as follows: 
 

INVESTMENT MANAGEMENT FEES 

Capstone Capital Wealth Advisors charges its fee for investment management services 
as an annual fee calculated as a percentage of assets under management, charged on a 
quarterly basis, in arrears, according to the following fee schedule: 

• 1.00% for the first $5,000,000 

• 0.75% for the next $5,000,000 

• 0.50% for additional assets above $10,000,000 
 

The client’s fee is calculated each quarter using the value of the assets on the last 
business day of the prior quarter, subject to a $2,500 minimum fee per quarter. Clients 
with less than $1 million under Advisor’s management may pay a higher fee percentage 
than the schedule shown above.  When our services begin or terminate on a day other 
than the first day of a calendar quarter, the fee for the initial or last quarter of services will 
be prorated based on the number of days under our management. 
 
Clients authorize Capstone Capital Wealth Advisors to deduct our fee directly from their 
account held at an independent custodian as it becomes due and payable. If clients have 
more than one account, we make the determination as to which account the fee is taken 
from based on each client's best interest, or at their instruction.  We send clients a billing 
statement for the amount due each quarter and it is the client's responsibility to verify the 
fee calculation’s accuracy. The account custodian does not determine if a fee is properly 
calculated.  Capstone Capital Wealth Advisors may also accept payment by check in our 
sole discretion. 
 

FINANCIAL PLANNING FEES 

Capstone Capital Wealth Advisors charges its fee for financial planning services as a 
one-time, fixed fee ranging from $5,000 to $20,000 based on the scope of the client’s 
planning needs and the complexity thereof collected in advance.  
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The financial planning fee is due at the time the client signs their agreement with 
Capstone Capital Wealth Advisors, and it is payable by check, credit card, or debit 
card.  Upon early termination of the engagement, Capstone Capital Wealth Advisors 
will prorate the refund of any unearned, prepaid fee paid for financial planning services 
based on the services provided prior to termination, in our sole discretion. 
 
Limited Negotiability of Advisory Fees: Although Capstone Capital Wealth Advisors has 
established the fee schedule(s), we retain the discretion to negotiate alternative fees on 
a client-by-client basis. Client facts, circumstances and needs will be considered in 
determining the fee schedule. These considerations include the complexity of the client, 
assets to be placed under management, anticipated future additional assets; related 
accounts; portfolio style, account composition, reports, among other factors. The 
specific quarterly fee schedule will be identified in the contract between Capstone 
Capital Wealth Advisors and each client. 
 

GENERAL INFORMATION 

Termination of the Advisory Relationship: Any engagement agreement may be canceled 
at any time without penalty, by either party, for any reason. To initiate a termination, the 
client must notify Capstone Capital Wealth Advisors in writing. If an agreement is 
canceled within five business days after the effective date of the agreement a client will 
receive a full refund of fees. After five days, all fees owed to us for work performed 
before termination and all credits owed to the client for fees paid that remain unearned 
at time of termination become due immediately. We reserve the right to value a client's 
account, prorate the fee and automatically debit the fees owed to us anytime during this 
termination period.  Fees for work completed up to the termination date will not be 
refunded. We agree to provide investment services and reasonable logistical support in 
transferring the client's account effectively ending our management of the account. If a 
client terminates our services and later decides to use our services again, the client will 
enter into a new agreement. 
 
Mutual Fund and Exchange Traded Fund (“ETF”) Fees: All fees paid to Capstone Capital 
Wealth Advisors for investment advisory services are separate and distinct from the 
fees and expenses charged by mutual funds and ETFs to their shareholders. These 
fees and expenses are described in each fund's prospectus. These fees will generally 
include a management fee, other fund expenses, and a possible distribution fee. A 
client could invest in a mutual fund or ETF directly, without our services. In this case, 
the client would not receive the services provided by our firm which are designed, 
among other things, to assist the client in determining which type of securities are most 
appropriate for each client's financial condition and objectives. Accordingly, the client 
should review both the fees charged by the funds and our fees to fully understand the 
total amount of fees to be paid by the client and to thereby evaluate the advisory 
services being provided. 
 
Additional Fees and Expenses: In addition to our advisory fees, clients are also 
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responsible for the fees and expenses charged by custodians and imposed by broker 
dealers, including, but not limited to, any transaction charges imposed by a broker 
dealer when an independent investment manager effects transactions for the client's 
account(s). Please refer to the "Brokerage Practices" section (Item 12) of this Form 
ADV for additional information. 
 
Capstone Capital Wealth Advisors may charge up to $500.00 per hour for work not 
related to investment advisory services. This fee applies to clients that are not receiving 
our investment advisory services. This could include asset registration or re-registration 
or consultation on investments not held at our firm. 
 

Item 6 - Performance-Based Fees and Side-By-Side Management 

Capstone Capital Wealth Advisors does not charge any performance-based fees and 
does not use side-by-side management. 
 

Item 7 - Types of Clients 

Capstone Capital Wealth Advisors provides advisory services to the following types of 
clients: 

 

• Individuals (other than high net worth individuals) 

• High net worth individuals 

• Pension and profit-sharing plans (other than plan participants) 

• Trusts, estates, or charitable organizations 

• Corporations or business entities other than those listed 
 
Capstone Capital Wealth Advisors has a minimum account size of $1 million for new 
clients. Exceptions may be allowed in certain instances at the sole discretion of Capstone 
Capital Wealth Advisors. 

 

Item 8 - Methods of Analysis, Investment Strategies and Risk of Loss 

Rather than focusing primarily on securities selection, we attempt to identify an 
appropriate ratio of securities, fixed income, and cash suitable to the client’s investment 
goals and risk tolerance. We base asset allocation decisions on academic and long- 
term market research, not economic conditions, or short-term market predictions. We 
strive to choose mutual funds or ETFs with broad market exposure, low turnover, and 
low management fees. We also pay close attention to how the holdings of various funds 
relate to each other, to improve diversification and minimize overlap. 
 
Capstone Capital Wealth Advisors’ investment strategies have a long-term focus and 
are closely coordinated with each client's specific investment objectives, risk tolerance, 
investment time horizon and liquidity needs. Capstone Capital Wealth Advisors 
determines and builds the portfolio with the client. If a client already owns certain 
securities, the appropriateness, constraints, and all other factors are considered in 
deciding whether to sell them or retain them in the overall investment plan. 
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We may periodically rebalance client portfolios as markets fluctuate, to bring portfolios 
back to their original target allocation. Otherwise, portfolio allocations may gradually fall 
outside the client’s risk tolerance. 
 
Securities investments are not guaranteed, and you may lose money on your 
investments. We ask that you work with us to help us understand your tolerance for risk. 
Clients should understand that investing in any securities, including mutual funds and 
ETFs, involves a risk of loss of both income and principal. The following are some of the 
investment risks faced by investors: 
 

• Interest-rate Risk: Fluctuations in interest rates may cause investment prices to 
fluctuate. For example, when interest rates rise, yields on existing bonds become 
less attractive, causing their market values to decline. 

• Market Risk: The price of a security, bond, or mutual fund may drop in reaction to 
tangible and intangible events and conditions. This type of risk is caused by 
external factors independent of a security’s particular underlying circumstances. 
For example, political, economic, and social conditions may trigger market events. 

• Inflation Risk: When any type of inflation is present, a dollar today will not buy as 
much as a dollar last year, because purchasing power is eroding at the rate of 
inflation. 

• Currency Risk: Overseas investments are subject to fluctuations in the value of 
the dollar against the currency of the investment’s originating country. This is also 
referred to as exchange rate risk. 

• Reinvestment Risk: This is the risk that future proceeds from investments may 
have to be reinvested at a potentially lower rate of return (i.e., interest rate). This 
primarily relates to fixed income securities. 

• Business Risk: These risks are associated with a particular industry or a particular 
company within an industry. For example, oil-drilling companies depend on finding 
oil and then refining it, a lengthy process, before they can generate a profit. They 
carry a higher risk of profitability than an electric company, which generates its 
income from a steady stream of customers who buy electricity no matter what the 
economic environment is like. 

• Liquidity Risk: Liquidity is the ability to readily convert an investment into cash. 
Generally, assets are more liquid if many traders are interested in a standardized 
product. For example, Treasury Bills are highly liquid, while real estate properties 
are not. 

• Financial Risk: Excessive borrowing to finance a business’ operations increases 
the risk of profitability, because the company must meet the terms of its 
obligations in good times and bad. During periods of financial stress, the inability 
to meet loan obligations may result in bankruptcy and/or a declining market value. 

 

Item 9 - Disciplinary Information 

We are required to disclose any legal or disciplinary events that are material to a client's 
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or prospective client's evaluation of our advisory business or the integrity of our 
management. Our firm and our management personnel have no reportable disciplinary 
events to disclose. 

 

Item 10 - Other Financial Industry Activities and Affiliations 

Our firm and our related persons are not engaged in other financial industry activities 
and have no other industry affiliations to disclose other than what is noted below. 
Adam Moroni Dawson is a licensed insurance producer through various insurance 
companies. In such capacity, he may offer insurance products and receive normal and 
customary commissions resulting from such purchases. In some cases, the firm may 
receive a portion of the commissions paid directly to him. 
 

Item 11 - Code of Ethics, Participation or Interest in Client 
Transactions and Personal Trading 

Our firm has adopted a Code of Ethics which sets forth high ethical standards of 
business conduct which we require of our employees, including compliance with 
applicable federal securities laws. 
 
Capstone Capital Wealth Advisors and our personnel owe a duty of loyalty, fairness, 
and good faith towards our clients, and have an obligation to adhere not only to the 
specific provisions of the Code of Ethics but to the general principles that guide the 
Code. 
 
Our Code of Ethics includes policies and procedures for the review of quarterly 
securities transactions reports as well as initial and annual securities holdings reports 
that must be submitted by the firm’s access persons. 
  
A copy of our Code of Ethics is available to our advisory clients and prospective clients. 
You may request a copy by sending an email to service@capstonecap.com, or by calling 
us at 702-433-7588. 
 
Capstone Capital Wealth Advisors does not recommend to its clients’ securities in 
which the firm or a related person has a material financial interest.  
 
Capstone Capital Wealth Advisors or persons associated with the firm may buy or sell 
the same securities that the firm recommends to clients or securities in which clients 
are already invested. A conflict of interest may exist in such cases because Capstone 
Capital Wealth Advisors can trade ahead of the client and potentially receive more 
favorable prices than the client will receive. To eliminate this conflict of interest, it is 
Capstone Capital Wealth Advisors’ policy that neither the firm’s access persons nor 
Capstone Capital Wealth Advisors shall have priority over a client’s purchase or sale of 
securities.  The firm maintains a list of all reportable securities holdings for our firm, 
and anyone associated with Capstone Capital Wealth Advisors that has access to advisory 
recommendations ("access person") and these holdings are reviewed on a regular 
basis by our firm's Chief Compliance Officer or their designee. 

mailto:service@capstonecap.com
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Item 12 - Brokerage Practices 

In the event that the client requests that we recommend a broker dealer/custodian for 
execution and/or custodial services, the firm generally recommends that investment 
management accounts be maintained at Charles Schwab & Co., Inc. (“Schwab”), a 
registered broker-dealer and member of SIPC, to maintain custody of clients' assets and 
to effect trades for their accounts. Schwab is independently owned and operated and not 
affiliated with the firm. Schwab does not supervise or otherwise monitor the firm’s 
investment management services to its clients. Schwab provides us with access to 
institutional trading and custody services, which typically are not available to Schwab’s 
retail investors. Schwab’s services include brokerage, custody, research and access to 
mutual funds and other investments that are otherwise generally available only to 
institutional investors or would require a significantly higher minimum initial investment. 
 
Factors that we consider in recommending Schwab or any other broker-dealer/custodian 
to clients include financial strength, reputation, execution capabilities, pricing, research, 
and service. Although the transaction fees paid by our clients shall comply with our duty 
to obtain best execution, a client may pay a fee that is higher than another qualified 
broker-dealer might charge to effect the same transaction. The firm, in good faith, 
believes that the transaction fees charged are reasonable in relation to the value of the 
brokerage and research services received. In seeking best execution, the determinative 
factor is not the lowest possible cost, but whether the transaction represents the best 
qualitative execution, taking into consideration the full range of broker-dealer services, 
including the value of research provided, execution capability, fee rates, and 
responsiveness. Accordingly, although we will seek competitive rates, we may not 
necessarily obtain the lowest possible fee rates for client account transactions. The 
brokerage transaction fees charged by the designated broker-dealer/custodian are 
exclusive of, and in addition to, the firm’s investment management fee.  
 
Although not a material consideration when determining whether to recommend that a 
client utilize the services of a particular broker-dealer/custodian, the firm may receive 
from Schwab (or another broker-dealer/custodian) without cost (and/or at a discount) 
support services and/or products which assist us to better monitor and service client 
accounts maintained at such institutions. Included within the support services that may 
be obtained by the firm may be investment-related research, pricing information and 
market data, software and other technology that provide access to client account data, 
compliance and/or practice management-related publications, discounted or gratis 
consulting services, discounted and/or gratis attendance at conferences, meetings, 
and other educational and/or social events, marketing support, computer hardware 
and/or software and/or other products used by us in furtherance of its investment 
advisory business operations. 
 
As indicated above, certain of the support services and/or products that may be 
received may assist the firm in managing and administering client accounts. Others do 
not directly provide such assistance, but rather assist the firm to manage and further 
develop its business enterprise. 
 



12 

 

 

Our clients do not pay more for investment transactions effected and/or assets 
maintained at Schwab because of this arrangement. There is no corresponding 
commitment made by us to Schwab or any other any entity to invest any specific 
amount or percentage of client assets in any specific mutual funds, securities, or other 
investment products as result of the above arrangement. 
 
The firm’s Chief Compliance Officer is available to address any questions that a client or 
prospective client may have regarding the above arrangement and any corresponding 
perceived conflict of interest such arrangement may create. 
 
The firm does not receive referrals from broker-dealers; nor engage in directed 
brokerage arrangements. 
 
To the extent that the firm provides investment management services to its clients, the 
transactions for each client account generally will be affected independently, unless the 
firm decides to purchase or sell the same securities for several clients at approximately 
the same time. The firm may, (but is not obligated to), combine or “bunch” such orders 
to obtain best execution, to negotiate more favorable fee rates, or to allocate equitably 
among the firm’s clients differences in prices and commissions or other transaction 
costs that might have been obtained had such orders been placed independently. 
Under this procedure, transactions will be averaged as to price and will be allocated 
among clients in proportion to the purchase and sale orders placed for each client 
account on any given day. We shall not receive any additional compensation or 
remuneration resulting from such aggregation. 
 
Schwab provides clients with consolidated statements. Our employees are not 
registered representatives of Schwab and do not receive any commissions or fees from 
recommending these services.  
 

Item 13 - Review of Accounts 

INDIVIDUAL PORTFOLIO MANAGEMENT REVIEWS 

While the underlying securities within Individual Portfolio Management Services 
accounts are continually monitored, these accounts are reviewed at least annually. 
Accounts are reviewed in the context of each client's stated investment objectives and 
guidelines. More frequent reviews may be triggered by material changes in variables 
such as the client's individual circumstances, or the market, political or economic 
environment. 
 
These accounts are reviewed by Ronald K. Leavitt / Principal and Adam M. Dawson / 
Principal. In addition to the statements and confirmations of transactions clients receive 
from their custodian at least quarterly, we provide quarterly statements summarizing 
account performance, balances, and holdings. 
 

Item 14 - Client Referrals and Other Compensation 

Our firm may pay referral fees to independent persons or firms for introducing clients to 
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us.  Under the agreement between the firm and the referring person or firm, we will 
compensate them with a portion of our advisory fee for persons referred to us who 
become a client.  We maintain this arrangement in accordance with applicable state and 
federal laws. 
 
As a matter of firm practice, the advisory fees paid to us by clients referred to us under 
these arrangements are not increased because of the referral arrangement. 

 

Item 15 – Custody 

Capstone Capital Wealth Advisors does not accept or maintain physical custody of any 
client cash or securities. All clients’ assets are held by an independent qualified 
custodian. Capstone Capital Wealth Advisors will only have custody of assets to the 
extent it deducts its advisory fees from client accounts and in the use of Standing 
Letters of Authorization (SLOA’s) for third-party money movement. As previously 
disclosed in the "Fees and Compensation" section (Item 5) of this Brochure, clients give 
Capstone Capital Wealth Advisors the authorization to directly deduct the firm’s fee 
from their account held by the independent custodian. As part of this billing process, the 
client's custodian is advised by Capstone Capital Wealth Advisors of the amount of the 
fee to be deducted from the client's account. On at least a quarterly basis, the 
custodian is required to send to the client a statement showing all transactions within 
the account during the reporting period, including the deduction of Capstone Capital 
Wealth Advisors’ fee.  
 
Because the custodian does not calculate the amount of the fee to be deducted, it is 
important for clients to carefully review their custodial statements to verify the accuracy 
of the calculation, among other things. Clients should contact us directly if they believe 
there may be an error in their statement. 
 
For SLOA’s: All transfers from client custodial accounts to third party accounts will be 
preceded or accompanied by client written authorization. Capstone Capital Wealth 
Advisors will ensure that the SLOA will satisfy the requirements needed to avoid the 
need for the surprise annual audit for third-party money transfers and will contain the 
specific information needed to avoid custody when using a SLOA for a first-party 
money transfer. 
 

Account Statements 

Clients will receive at least quarterly account statements from the broker-dealer, bank 
or other qualified custodian that holds and maintains client’s investment assets detailing 
the assets in the account and any transactions including fee deductions.   
 
Performance Reports 

In addition to the account statements the clients receive directly from their custodians, 
we also send reports directly to our clients on a quarterly basis. We urge our clients to 
carefully compare the information provided on these statements to ensure all account 
transactions, holdings and values are correct and current. If you are not receiving at 
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least quarterly custodial account statements, please contact us at the number on the 
cover page of this brochure. 
 

Item 16 - Investment Discretion 

Clients may hire us to provide discretionary asset management services, in which case 
we place trades in a client's account without contacting them prior to each trade to 
obtain the client's permission. 
 
Our discretionary authority includes the ability to do the following without contacting the 
client: 

 

• determine the security to buy or sell; and/or 

• determine the amount of the security to buy or sell and process the order. 
 
Clients give us discretionary authority when they sign a discretionary agreement on the 
new account document and in the Investment Management Agreement with our firm 
and may limit this authority by giving us written instructions. Clients may also 
change/amend such limitations by once again providing us with written instructions. 
 
Capstone Capital Wealth Advisors requires it be provided with written authority to 
determine which securities and the amounts of securities that are bought or sold in 
a client's account. 
 

Item 17 - Voting Client Securities 

Capstone Capital Wealth Advisors does not vote proxies on securities or provide advice 
about how to vote proxies for securities held in client portfolios. Clients retain the 
responsibility for receiving and voting proxies for all securities maintained in their 
accounts. Clients should receive proxies or other similar solicitations directly from the 
client's selected custodian or transfer agent. Should we receive a duplicate copy, we 
generally do not forward it to the Client. Capstone Capital Wealth Advisors will have no 
power, authority, responsibility, or obligation to take any action with regard to any claim 
or potential claim in any bankruptcy proceeding, class action securities litigation or other 
litigation or proceeding relating to securities held at any time in a client account, including 
without limitation, to file proofs of claim or other documents related to such proceeding, 
or to investigate, initiate, supervise, or monitor class action or other litigation involving 
client assets. Further, we will not offer or provide guidance on these matters; clients 
should contact the issuer or their legal counsel. 
 
For some accounts established prior to October 2023, Capstone Capital Wealth Advisors 
has responsibility for voting proxies for portfolio securities consistent with the best 
economic interests of the clients. Clients can request information about how securities 
were voted by contacting the firm, and, in response, we will provide a written response to 
the client with the information requested. 
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Item 18 - Financial Information 

Capstone Capital Wealth Advisors does not require or solicit pre-payment of fees 
more than $1,200 per client, for services to be provided six months or more in 
advance. Therefore, we are not required to include a financial statement. 
 
As an advisory firm that maintains discretionary authority for client accounts or is 
deemed to have custody, we are also required to disclose any financial condition 
reasonably likely to impair our ability to meet our contractual obligations. Capstone 
Capital Wealth Advisors has no additional financial circumstances to report. 
 
Capstone Capital Wealth Advisors has not been the subject of a bankruptcy petition 
within the past ten years. 
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Item 2 - Educational Background and Business Experience 

Full Legal Name: Ronald Kay Leavitt Born: 1955 

Education: 

• Executive Certificate of Business Administration; UNLV 2008 
 

This business essentials program is designed to introduce practicing managers, business 
owners, and professionals to the most important concepts, tools and techniques taught in 
today's business schools. The lessons learned are to boost productivity, confidence and 
effectiveness when managing. Helps to create a stronger foundation in current business 
theory and practice. 

 
• 1976 Dixie State College 

 
Business Experience: 

• Capstone Capital Wealth Advisors; Principal; from 02/11/2002 to Present 

 
• Morgan Stanley/Dean Witter; Financial Advisor; from 1987 to 2002 

 

• Rauscher Pierce Refsnes; Financial Advisor; from 1985 to 1987 

 
Designations: 

 
Ronald Kay Leavitt has earned the following designation(s) and is in good standing with the 
granting authority: 

• AIF® / Accredited Investment Fiduciary; University of Pittsburgh; 2002 

The Accredited Investment Fiduciary (AIF®) designation represents a thorough knowledge 

of and ability to apply fiduciary practices. Designees learn the practices and the legal and 

best practice framework they are built upon. AIF designees have a reputation in the 

industry for the ability to implement a prudent process into their own investment practices 

as well as being able to assist others in implementing proper policies and procedures. 

 

• MRFC® / Master Registered Financial Consultant; International Association of RFC; 
2003 

The Master Registered Financial Consultant (MRFC®) designation is a professional 

credential for persons in the field of financial planning. The designation is awarded by the 

International Association of Registered Financial Consultants (IARFC) to those financial 

advisors who can meet certain standards of education, experience and integrity that are 

required of all its members. 



 

 

Item 3 - Disciplinary Information 

Ronald Kay Leavitt has no reportable disciplinary history. 

 

 
Item 4 - Other Business Activities 

A. Investment-Related Activities 

1. Ronald Kay Leavitt is not engaged in any other investment-related activities. 
 

2. Ronald Kay Leavitt does not receive commissions, bonuses, or 

other compensation on the sale of securities or other investment 

products. 

 
B. Non-Investment-Related Activities 

 
Ronald Kay Leavitt is not engaged in any other business or occupation that provides 
substantial compensation or involves a substantial amount of his time. 

 

Item 5 - Additional Compensation 

Ronald Kay Leavitt does not receive any economic benefit from a non-advisory client for the 

provision of advisory services. 

Item 6 - Supervision  

Ronald Leavitt and Adam Dawson collaborate on managing the operations of Capstone Capital 

Wealth Advisors. They can be reached at 702-433-7588. 
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Item 2 - Educational Background and Business Experience 

Full Legal Name: Adam Moroni Dawson Born: 1974 

Education: 

• B.A.; Brigham Young University, 2000 

 
Business Experience: 

• Capstone Capital Wealth Advisors; Principal; 05/2016 to Present 
 

• Park Avenue Securities; Financial Advisor; 2008- 2016 
 

• LPL Financial; Financial Advisor; 2007-2008 
 

• Park Avenue Securities; Financial Advisor; 2004-2007 
 

• Securities Management and Research; Financial Advisor; 2001-2004 

 
Designations: 

 
Adam Moroni Dawson has earned the following certification and is in good standing 
with the granting authority: 
 

• CERTIFIED FINANCIAL PLANNER™ professional 
 
Mr. Dawson is certified for financial planning services in the United States by Certified 
Financial Planner Board of Standards, Inc. (“CFP Board”). Therefore, he may refer to 
himself as a CERTIFIED FINANCIAL PLANNER™ professional or a CFP® professional, 
and he may use these and CFP Board’s other certification marks (the “CFP Board 
Certification Marks”). The CFP® certification is voluntary. No federal or state law or 
regulation requires financial planners to hold the CFP® certification. You may find more 
information about the CFP® certification at www.CFP.net. CFP® professionals have met 
CFP Board’s high standards for education, examination, experience, and ethics. 
 
To become a CFP® professional, an individual must fulfill the following requirements: 
 

• Education – Earn a bachelor’s degree or higher from an accredited college or 
university and complete CFP Board-approved coursework at a college or university 
through a CFP Board Registered Program. The coursework covers the financial 
planning subject areas CFP Board has determined are necessary for the competent 
and professional delivery of financial planning services, as well as a comprehensive 
financial plan development capstone course. A candidate may satisfy some of the 
coursework requirement through other qualifying credentials. CFP Board 
implemented the bachelor’s degree or higher requirement in 2007 and the financial 
planning development capstone course requirement in March 2012. Therefore, a 
CFP® professional who first became certified before those dates may not have 
earned a bachelor’s or higher degree or completed a financial planning development 
capstone course. 



 

 

  

• Examination – Pass the comprehensive CFP® Certification Examination. The 
examination is designed to assess an individual’s ability to integrate and apply a 
broad base of financial planning knowledge in the context of real-life financial planning 
situations.  
 

• Experience – Complete 6,000 hours of professional experience related to the 
personal financial planning process, or 4,000 hours of apprenticeship experience that 
meets additional requirements. 
 

• Ethics – Satisfy the Fitness Standards for Candidates for CFP® Certification and 
Former CFP® Professionals Seeking Reinstatement and agree to be bound by CFP 
Board’s Code of Ethics and Standards of Conduct (“Code and Standards”), which sets 
forth the ethical and practice standards for CFP® professionals.  
 

Individuals who become certified must complete the following ongoing education and 
ethics requirements to remain certified and maintain the right to continue to use the CFP 
Board Certification Marks: 
 

• Ethics – Commit to complying with CFP Board’s Code and Standards. This includes 
a commitment to the CFP Board, as part of the certification, to act as a fiduciary, and 
therefore, act in the best interests of the client, at all times when providing financial 
advice and financial planning. CFP Board may sanction a CFP® professional who 
does not abide by this commitment, but CFP Board does not guarantee a CFP® 
professional's services. A client who seeks a similar commitment should obtain a 
written engagement that includes a fiduciary obligation to the client.  
 

• Continuing Education – Complete 30 hours of continuing education every two years 
to maintain competence, demonstrate specified levels of knowledge, skills, and 
abilities, and keep up with developments in financial planning. Two of the hours must 
address the Code and Standards. 

 
 

Item 3 - Disciplinary Information 

Adam Moroni Dawson has no reportable disciplinary history. 
 

 

Item 4 - Other Business Activities 

A. Investment-Related Activities 
 

Adam Moroni Dawson is engaged in the following investment-related activities: 
 

o  Author of two investment-related books titled Chasing Chances and 

Timeless Principles of Financial Security, which are sold on Amazon and 

through other bookstores. 
 

o  Insurance broker through insurance companies from which Mr. 
Dawson receives a commission. 



 

 

 

B. Non-Investment-Related Activities 
 

Adam Moroni Dawson is not engaged in any other business or occupation that 

provides substantial compensation or involves a substantial amount of his time. 

 
 

Item 5 - Additional Compensation 

Adam Moroni Dawson receives economic benefits for his activities described in Item 4 above. 
 

 

Item 6 - Supervision 

Ronald Leavitt and Adam Dawson collaborate on managing the operations of Capstone Capital 

Wealth Advisors. They can be reached at 702-433-7588.  
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Item 2 - Educational Background and Business Experience 

Full Legal Name: Ryan Patrick Mack Born: 1986 

Education: 

• B.A. Economics; University of Nevada–Las Vegas, 2015 

• M.B.A.; Lee Business School at University of Nevada–Las Vegas, 2018 

 
Business Experience: 

• Capstone Capital Wealth Advisors; Wealth Advisor; 04/2024 to Present 
 

• Farther Finance Advisors; Wealth Advisor; 2022- 2024 
 

• Fidelity Investments; Financial Consultant/Supervisory Principal; 2018-2022 
 

• Fidelity Investments; Investment Consultant; 2016-2018 
 

• Fidelity Investments; Financial Representative; 2010-2016 

 
Designations: 

 
Ryan Patrick Mack has earned the following certification and is in good standing with 
the granting authority: 
 

• CERTIFIED FINANCIAL PLANNER™ professional 
 

 
Mr. Mack is certified for financial planning services in the United States by Certified 
Financial Planner Board of Standards, Inc. (“CFP Board”). Therefore, he may refer to 
himself as a CERTIFIED FINANCIAL PLANNER™ professional or a CFP® professional, 
and he may use these and CFP Board’s other certification marks (the “CFP Board 
Certification Marks”). The CFP® certification is voluntary. No federal or state law or 
regulation requires financial planners to hold the CFP® certification. You may find more 
information about the CFP® certification at www.CFP.net. CFP® professionals have met 
CFP Board’s high standards for education, examination, experience, and ethics. 
 
To become a CFP® professional, an individual must fulfill the following requirements: 
 

• Education – Earn a bachelor’s degree or higher from an accredited college or 
university and complete CFP Board-approved coursework at a college or university 
through a CFP Board Registered Program. The coursework covers the financial 
planning subject areas CFP Board has determined are necessary for the competent 
and professional delivery of financial planning services, as well as a comprehensive 
financial plan development capstone course. A candidate may satisfy some of the 
coursework requirement through other qualifying credentials. CFP Board 
implemented the bachelor’s degree or higher requirement in 2007 and the financial 
planning development capstone course requirement in March 2012. Therefore, a 
CFP® professional who first became certified before those dates may not have 



 

 

earned a bachelor’s or higher degree or completed a financial planning development 
capstone course. 
  

• Examination – Pass the comprehensive CFP® Certification Examination. The 
examination is designed to assess an individual’s ability to integrate and apply a 
broad base of financial planning knowledge in the context of real-life financial planning 
situations.  
 

• Experience – Complete 6,000 hours of professional experience related to the 
personal financial planning process, or 4,000 hours of apprenticeship experience that 
meets additional requirements. 
 

• Ethics – Satisfy the Fitness Standards for Candidates for CFP® Certification and 
Former CFP® Professionals Seeking Reinstatement and agree to be bound by CFP 
Board’s Code of Ethics and Standards of Conduct (“Code and Standards”), which sets 
forth the ethical and practice standards for CFP® professionals.  
 

Individuals who become certified must complete the following ongoing education and 
ethics requirements to remain certified and maintain the right to continue to use the CFP 
Board Certification Marks: 
 

• Ethics – Commit to complying with CFP Board’s Code and Standards. This includes 
a commitment to the CFP Board, as part of the certification, to act as a fiduciary, and 
therefore, act in the best interests of the client, at all times when providing financial 
advice and financial planning. CFP Board may sanction a CFP® professional who 
does not abide by this commitment, but CFP Board does not guarantee a CFP® 
professional's services. A client who seeks a similar commitment should obtain a 
written engagement that includes a fiduciary obligation to the client.  
 

• Continuing Education – Complete 30 hours of continuing education every two years 
to maintain competence, demonstrate specified levels of knowledge, skills, and 
abilities, and keep up with developments in financial planning. Two of the hours must 
address the Code and Standards. 

 
 

Item 3 - Disciplinary Information 

Ryan Patrick Mack has a reportable disciplinary history found here: www.adviserinfo.sec.gov. 
 

 

Item 4 - Other Business Activities 

A. Investment-Related Activities 

1. Ryan Patrick Mack is not engaged in any other investment-related activities. 
 

2. Ryan Patrick Mack does not receive commissions, bonuses, or 

other compensation on the sale of securities or other investment 

products. 

 

 

http://www.adviserinfo.sec.gov/


 

 

B. Non-Investment-Related Activities 
 

Ryan Patrick Mack is engaged in the following non-investment-related activity: 

o  Owner of The Bar Down Hockey Shop NV, LLC, in Reno, NV.            

Retail sales of ice hockey equipment and accessories.  

 

Item 5 - Additional Compensation 

Ryan Patrick Mack receives economic benefits for his activities described in Item 4 above. 
 

 

Item 6 - Supervision 

Ronald Leavitt and Adam Dawson collaborate on managing the operations of Capstone Capital 

Wealth Advisors. They can be reached at 702-433-7588.  

 

 

  



 

 

Part 2B of Form ADV: Brochure Supplement 

 
 

 
 
 

Adam McNitt Cress 

2600 Paseo Verde Pkwy, Ste.150 
 

Henderson, NV 89074 
 

702-433-7588 

 
 
 
 

Capstone Capital Wealth Advisors 

 2600 Paseo Verde Pkwy Ste.150 

Henderson, NV 89074 

 
 
 

April 16, 2024 

 
 
 

This brochure supplement provides information about Adam McNitt Cress that 
supplements the Capstone Capital Wealth Advisors brochure. You should have received 
a copy of that brochure. Please contact us at 702-433-7588 or via email at 
service@capstonecap.com if you did not receive Capstone Capital Wealth Advisors' 
brochure or if you have any questions about the contents of this supplement. 

 
Additional information about Adam McNitt Cress is available on the SEC's website 
at www.adviserinfo.sec.gov. 

mailto:service@capstonecap.com
http://www.adviserinfo.sec.gov./


 

 

Item 2 - Educational Background and Business Experience 

Full Legal Name: Adam McNitt Cress  Born: 1984 

Education: 

• Bachelor of Science in Finance; University of Nevada, Reno 2015 

 
Business Experience: 

• Capstone Capital Wealth Advisors; Financial Advisor, 2024 to Present 

 
• Merrill Lynch; Financial Advisor; 2019 to 2024 

 

• Commercial Insurance Underwriter; 2014 to 2019 

 
Designations: 
 

• Adam McNitt Cress does not currently hold any designations.  
 

 

Item 3 - Disciplinary Information 

 
Adam McNitt Cress has no reportable disciplinary history. 
 
 

Item 4 - Other Business Activities 

A. Investment-Related Activities 

1. Adam McNitt Cress is not engaged in any other investment-related activities. 
 

2. Adam McNitt Cress does not receive commissions, bonuses, or 

other compensation on the sale of securities or other investment 

products. 

 
B. Non-Investment-Related Activities 

 
Adam McNitt Cress is not engaged in any other business or occupation that provides 
substantial compensation or involves a substantial amount of his time. 

 

Item 5 - Additional Compensation 

Adam McNitt Cress does not receive any economic benefit from a non-advisory client for the 

provision of advisory services. 

Item 6 - Supervision  

Ronald Leavitt and Adam Dawson collaborate on managing the operations of Capstone Capital 

Wealth Advisors. They can be reached at 702-433-7588. 
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Privacy Policy 

Capstone Capital Group requires that you provide current and accurate financial and personal information. Capstone 

Capital Group will protect the information you have provided in a manner that is safe, secure and professional. 

Capstone Capital Group and its employees are committed to protecting your privacy and to safeguarding that 

information. 

Safeguarding Customer Documents 

We collect non-public customer data in checklists, forms, in written notations, and in documentation provided to us 

by our customers for evaluation, registration, licensing or related consulting services.  We also create internal lists of 

such data. 

During regular business hours access to customer records is monitored so that only those with approval may access 

the files. During hours in which the company is not in operation, the customer records will be locked. 

No individual who is not so authorized shall obtain or seek to obtain personal and financial customer information. 

No individual with authorization to access personal and financial customer information shall share that information 

in any manner without the specific consent of a firm principal. Failure to observe Capstone Capital Group 

procedures regarding customer and consumer privacy will result in discipline and may lead to termination. 

Sharing Nonpublic Personal and Financial Information 

Capstone Capital Group is committed to the protection and privacy of its customers’ and consumers’ personal and 

financial information.  Capstone Capital Group will not share such information with any affiliated or nonaffiliated 

third party except: 

 When necessary to complete a transaction in a customer account, such as with the clearing firm or account 

custodians;  

 When required to maintain or service a customer account; 

 To resolve customer disputes or inquiries; 

 With persons acting in a fiduciary or representative capacity on behalf of the customer; 

 With rating agencies, persons assessing compliance with industry standards, or to the attorneys, 

accountants and auditors of the firm;  

 In connection with a sale or merger of Capstone Capital Group business; 

 To protect against or prevent actual or potential fraud, identity theft, unauthorized transactions, claims or 

other liability; 

 To comply with federal, state or local laws, rules and other applicable legal requirements; 

 In connection with a written agreement to provide investment management or advisory services when the 

information is released for the sole purpose of providing the products or services covered by the agreement; 

 In any circumstances with the customer’s instruction or consent; or  

 Pursuant to any other exceptions enumerated in the California Information Privacy Act.  

Opt-Out Provisions 

It is not a policy of Capstone Capital Group to share nonpublic personal and financial information with affiliated or 

unaffiliated third parties except under the circumstances noted above. Since sharing under the circumstances noted 

above is necessary to service customer accounts or is mandated by law, there are no allowances made for clients to 

opt out. 
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